Quick Business Expansion Possible Through Franchising 

Entrepreneurs with that indomitable spirit that needs to create something out of nothing 
are continually coming up with new business ideas and concepts. Just like Nature, they 
abhor a vacuum and where they see a need for a product or service, they are 
compelled to fill it. Once they have a successful business operating and cast iron 
systems in place to ensure that it will run almost on its own, their restless spirit starts 
looking for another challenge. 

Rather than sell their hard-won creation, they take advantage of one of the best 
business concepts to emerge in the last forty years; they franchise the operation. This 
gives them the opportunity to step away from the day-to-day running of the original 
business but, at the same time, create the environment for their business to expand 
beyond what they could achieve on their own. 



Excellent Business Model with Many Benefits 

Franchising is a very powerful business model with many advantages and benefits. 
Once the business owner decides they want their company to expand they have a few 
choices to raise the capital needed for that expansion. They could take on a partner, try 
to attract venture capital from investors, get a loan from a financial institution or borrow 
from the family just to name a few. However, these all come with strings attached and 
this is what makes franchising so attractive. 

The capital to grow the business is invested by the individual franchise owners and as 
new units open up, this growth happens quickly. With a well planned franchise launch, 
multiple units can be opened simultaneously, locking out the competition in that crucial 
early stage of operations. Multiple units create economies of scale immediately which 
assists with costs, for example, advertising is shared among the franchise owners. 



Franchises Have Much Higher Success Rates 

Franchise units have a much higher rate of success than independent new starts. This 
is because the model is already proven to work and comes along with the business. All 
the new franchisee needs is drive and energy to build their business using an 
established and tested system. Franchisees get higher operating margins and profits as 
the group has the buying power of a large corporation. Bulk buying enables the 
franchise to negotiate special deals and discounts which are passed on to the 
franchisees, thus helping their businesses to be more profitable. 

There are a number of other benefits to be gained from franchising. For anyone who 
has a successful business with a unique point of difference, this could be the next step. 
It is not necessary to try putting everything together in isolation when there is an 



accountant Brisbane who can take care of the details. The first step is to have the 
concept appraised to gauge its viability. For further information click here ... 

http://www.msitaylor.com.au/ 



